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AHHOTaLuMA. PelleHne 3afad, CBSA3aHHbIX C OLEHKON 3P(EKTUBHOCTU MapKETUHIOBbIX aKUMWiA, SBNSETCS
0093aTeflbHbIM  YCMIOBMEM MpW  NIAHWPOBaHUM  MapKETUHIOBO  CTpaTerv PO3HUYHON  TOProBOW
opraHmsaumMm 1 pasBuTuM NPOrpaMM NMOS/ILHOCTW. B cTaTbe npefcTaBneH airoputM 06LEero nogxoga K
aHanm3y a(h(heKTMBHOCTM aKLMiA, B TOM Ymcine NpUHLMN POPMUPOBAHNS KOHTPOIbHOM M OCHOBHOM rpynn ¢
OLEHKOW TOXAECTBEHHOCTW CPeAHUX 3HAYeHWiA OCHOBHOIO LIENIEBOr0 MOKasaTeNs B KaXAon rpynne ¢
MCNOMb30BaHNEM CTATUCTUYECKUX KpuTepueB. Ha npyvmepe KPYMHOM anTeqyHon ceTu npeAcTaBneHa OLeHKa
3(h(heKTUBHOCTM [BYX MapPKETUHIOBbIX aKUWiA, HarpaB/eHHbIX Ha YYaCTHMKOB CYLLECTBYHOLLEA GOHYCHON
nporpammbl. BblNo NoKasaHo, YTO NPUPOCT LIENIEBOr0 NoKasatens He ABNANCA CTAaTUCTUYECKN JOCTOBEPHbIM,
npy 3TOM 41151 JOCTUXKEHWNSA MONOXKMUTENIbHOrO 3KOHOMMYECKOr0 3(h(heKTa HeoOXo4UM Obl/T MPUPOCT BbIPYUKM
Ha YypoBHe 14 % pana 4deTblpexHedenbHOW akumm, u 21 % Aans  ABYXHefdenbHoOW. Mcnonb3oBaHue
NPeaJ/IoXKEHHOro NoAXo4a Npv NpeLBapuTeIbHOM MIaHUPOBAHMN MaPKETUHIOBbLIX aKLMiA NO3BOMUT OLEHNUTb
BO3MOXHOCTb JOCTVXXEHUS TOUKN 6e3yObITOYHOCTU W MPUHATL PeLLeHMe O LienecoobpasHOCTY NpoBeAeHuS,
KOPPEKTUPOBKM ANUTENBHOCTU U LLESIEBOI ayAUTOPUM aKLWWN.
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Development of approaches to evaluating the marketing campaigns
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Abstract. Solving problems related to evaluating the effectiveness of marketing campaigns is a prerequisite
for planning the marketing strategy of a retail organization and developing loyalty programs. The article
presents an algorithm of a general approach to analyzing the effectiveness of stocks, including the principle
of forming control and main groups with an assessment of the identity of the average values of the main
target indicator in each group using statistical criteria. In the future, it is proposed to assess the reliability of
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differences between the average values of the target indicator in the control and main groups in the period
before the promotion and in the promotional period. The subsequent analysis involves the construction of
models and calculation of the profit from the stock for the actual and simulated targets. Using the example of
a large pharmacy chain, an assessment of the effectiveness oftwo marketing campaigns aimed at participants
of the existing bonus program is presented. The average daily revenue per participant of the bonus program
was chosen as the main target indicator. When calculating the profit of the organization, the average trade
premium of the pharmacy organization, the duration of the promotion, the size of the main group, as well as
the cost of SMS, the size of the bonus for the participant of the promotion, the share of bonuses paid were
taken into account. It was shown that the increase in the target indicator was not statistically reliable, while
in order to achieve a positive economic effect, a revenue increase of 14% was needed for a four-week
promotion, and 21% for a two-week one. The use of the proposed approach in the preliminary planning of
marketing campaigns will allow us to assess the possibility of reaching the break-even point and make a
decision on the feasibility of conducting, adjusting the duration and target audience ofthe campaign.

Keywords: marketing, control group, gross profit, bonus program, statistical criterion
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BBegeHune

Pa3BuTve nporpaMm NOSANLHOCTM B HACTOALLEE BPEMSA MOXHO OTHECTU K HEMpPeMEHHbIM
YCNOBUAM YCMEWHOro (YHKLNOHMPOBAHMA KPYMHbIX TOProBbIX OpraHu3auuin B cgepe puTeitna
[Vakulenko et al., 2019]. OAHUM M3 UHCTPYMEHTOB (DOPMUPOBAHWNA NOTPEOUTENLCKON NOANBHOCTH,
B TOM 4MCMe U B e-commerce, ABNSeTCA 60HycHaa nporpamma [Areesa, Bonosckas, 2019]. PasHble
BUAbI aKLMOHHOW aKTUBHOCTU He TO/MIbKO MMEKT pa3Hble 3aTpaTbl, HO COBEPLUEHHO HECXOXWUM 06-
pa3oM BAUSAKOT Ha noTpebumTensckuii cnpoc [Khouja et al., 2020]. Ans npoBeaeHUs TapreTupoBaH-
HbIX aKLUWiA, Hanpas/feHHbIX Ha ONpejesieHHble TPYMNMbl Y4aCTHUKOB GOHYCHOW nporpammbl, Heoo6-
XOAWMO npefABapuUTeNbHO NpoaHann3mpoBaTtb 60/blne 06BbEMbI MHOpMaLMK, ANS ONTUMMK3ALMUM
LleneBblX TOBApOB A1 MOUCKa Hauny4dwmnx uenesbiX knueHToB [Henzel, Sikora, 2020; Moodley et
al.,, 2020; Li X. et al., 2021]. Tak, Hanpumep, C UCMO/Ib30BaHNEM METOA0B MallMHHOI0 00y4eHus
OblN1 peann3oBaH anropuTM, MO3BONAIOLWMIA NOBLICUTL IPPEKTUBHOCTL aKLMK, YCTPAHAA «N0XHbIe
cpabaTbiBaHUA» (HaLenMBaHVe Ha KNNMEHTOB, KOTOPbIe He MOKYNaKT NPOAYKT) U YMeHbLUas «10X-
Hble OTpuuaTe/ibHble pe3ynbTatbl» (He Haue/MmBaHWe Ha K/VWEHTOB, KOTOpPble MOran Obl KynuTb
npoaykT) [Moodley et al., 2020].

B apyroi pa6ote [Henzel, Sikora, 2020] ans onpegeneHus aekTa NpoABUXKEHNA BBOAATCA
LecTb Nnokasartenein ahpekTMBHOCTU. [NA KaXLOro nokasaTens, B paMKax 3apaHee onpefesieHHbIX
rpynn npoAykKToB, 6bina paspabotaHa UHAMBUAYaNbHas obyyaroLwas Mogenb.

Mpy 3TOM Ha M3MeHeHMe cnpoca Ha TOBap CO CTOPOHbI y4aCTHUKOB 6OHYCHOW Nporpammbl BAUS-
eT NPofOMKUTENbHOCTL akumin [Li X. et al.,, 2021; Li Z. et al., 2021]. ABTOopamu nokasaHa Heo6xoam-
MOCTb NpPeLBapuUTe/ibHOro AefleHNs KIMEHTOB Ha rpynrbl Npy MPoBeAeHMMN LIEHOBbLIX aKLUiA, a Takxe
npeAcTaB/ieHa MeToAuKa pacyeTa NPoLO/HKMTENIbHOCTU akLUKN 415 MaKCMMU3aLmMm npuobiin.

Ha cerogHsWHWIA feHb Ha KOHCANTUHIOBOM pblHKe Poccuu 1 3apybexHbIX CTpaH npeacras-
NEHO A0CTaTOYHOE YUCNO0 OpraHu3aunin, npegnaratroLinx ycnyru no GopMmpoBaHunio, NpoBeLeHMIO
N oueHKe 3h(PEKTUBHOCTN MAPKETMHIOBbIX aKUMi B paMmKax (YHKLUMOHUPYIOLLEA GOHYCHOW Mnpo-
rpammbl. Mpu 3TOM 3a4acTyro aHanu3 3PMPEKTUBHOCTU 3aK/IHOYAETCA B MPOCTOM CpPaBHEHUW Bbl-
6paHHbIX MoKas3aTeNnein B Mepuof NPOBeAEHUS aKLUW WU B NPeALlecTBYOWMA nepunoj, 6e3 OLeHKN
CTaTUCTUYECKOM [OCTOBEPHOCTU. Takxe, eCNM WUCNONb3yeTcs MNOAXO[L K pas3feNeHuto Lenesoi
ayautopun (LA), onpefeneHHble BOMPOCHI BO3HUKAKOT K (DOPMUPOBAHUIO KOHTPOLHOW rpynnbl
(KI) n ocHoBHoI rpynnbl (OF). Ans oueHKN 3h(PeKTUBHOCTU MapKeTUHIOBbIX aKLWii MOryT uC-
MO/Ib30BATbCA TaKMe Xe 3KOHOMUYECKUe nokasaTenn, Kak u 415 OLeHKM Gu3Heca B Le/ioM, Hanpu-
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Mep, peHTabenbHOCTb 3aTpaT, peHTabenbHOCTb MPOAAX W YUCTbIA AUCKOHTUPOBAHHBIN [OXOL
[BeTpoBa, KynuuHckas, 2018]. Mpu aToM NpesnoXXeHo pasfenatb NOHATUA 3 PEKTUBHOCTb U pe-
3yNbTaTUBHOCTb MPOrpaMm JIOANbHOCTW, B YAaCTHOCTW, MEpBOe MOHATUE XapaKTepusyeT WMMEHHO
9KOHOMUYeCKUIA 3hdPeKT B KPaTKOCPOUHOM Mepuofe (Hanpumep, BO BPemMs NPOBefeHUs akuuu), a
pe3ynbTaTUBHOCTb - [JOMTOCPOYHbIN 3PeKT (Hanpumep, NPUBMEYEHNE HOBbIX K/IMEHTOB) [Benuu-
Ko, 2016].

TakXe HeKOTOpbIMWU WcCnefoBaTeNiAMU A8 OLEeHKM 3PPEKTUBHOCTU aKLuil 1cnonb3yercs
NMPOrHO3npoBaHMe BblIOpaHHbIX NokasaTenel Ha nepuoj nposegeHus akuuu [Epstein et al., 2016;
Ayvaz et al., 2021]. Takol nogxof NpUMeHseTca 418 TOro, 4Tobbl OTAENNUTb BIMSHUE aKLWOHHOIO
ahpekTa Ha POCT NPOAaX OT NPoYnX (HaKTOPOB, HANPMMep, Ce30HHOT0 (PakTopa.

Mpu NnpoBefeHNN MapKETUHIOBOM akLun B POPME KOHTPOIMPYEMOr0 3KCNEPYMEHTa BCTpeYaroT-
CA pasHble NOAXOAbl K (DOPMUPOBAHWKO KOHTPOJSIbHOW W 3KCMEPUMEHTANIbHON Fpynn, Hanpumep, C
npesiBapuTe/lbHbIM TECTUPOBAHWEM MOTEHLMNANIbHBIX YYaCTHUKOB C LeNbi0 BbISAB/IEHUA OTK/IOHEHWUIA B
nosegeHun notpebuteneii [Ryals, Wilson, 2005]. Metog A/B TecTMpoBaHus, WAX CNAWT-
TeCTMPOBaHWs, KOTOPbIA B Moc/fefHee BPeMs 4acTO MPUMEHSETCH A/ OLEHKM 3(h(EeKTUBHOCTM Be6-
CTpaHuL, B e-commerce [Ma, Sun, 2020; Wang et al., 2020], Tak)xe MOXET MUCMOMb30BaTLCA B aHaNN3e
3 (HEeKTUBHOCTM KacCcu4ecknx akumii [MxmtapsH, JoHyeHok, 2018].

pynnoi yyeHbIX npeacTasneH npumep gopmuposBanma K n OF ang oueHKu ah(eKTUBHO-
CTU akuuii Ha nnatopme Annbaba [Zhang et al., 2018]. Bca uenesas aygutopus genvmnacb nono-
nam cnyvariHbiM 06pa3oM, 6blna NpoaHannM3nmpoBaHa AOCTOBEPHOCTb MPUPOCTa CpefHeAHEBHON no-
Kynkun B KI' n OI' B KpaTKOCPOYHOM M JONTOCPOYHOM MEPMOAE C UCMOMb30BaHWEM T-TecTa U Kpu-
Tepusa YunkokcoHa [MuHbko, 2008]. B uenom nogo6HbIli Noaxon K (GpOpMUpOBaHUIO rpynmn, ¢ O4-
HOI CTOPOHbI, 0becneynBaeT MakcumanbHoe cxoactso KIM n OF, ¢ apyroii CTOpPOHbI, CHUXAET no-
TeHLManbHO BO3MOXHbIV foxos oT O Ans yCcnewHbIX akuuii.

Takum 06pa3om, Ha TeKyLiMii MOMEHT cyliecTByeT MOTPe6HOCTb B pa3paboTKe Hay4yHO-
060CHOBaHHOI0 MoAxoAa K oueHKe a(PeKTUBHOCTM MapKeTUHIOBbIX aKLMil B TOProBbIX OpraHu3a-
umax. PaspaboTaHHbI MOAX04 AO/HKEH BKAKOYaTb OnucaHue mMeTodoB opmupoBaHus K un OF,
CTaTUCTUYECKME METOAbl OLEHKM LOCTOBEPHOCTM pa3nnynii nokasateneit KI' n O B nepnogbl 40 U
BO Bpems MpOBeAeHUs aKUWiA, a TakXe MOCTPOeHMEe MOZeNein u pacyet nNpubbiM OT NPOBeAEHUS
akuuii ans akTMYeCcKnX U CMOLENNPOBaHHbIX LiefIeBbIX NOKasaTesel.

O6bEeKTbl U METOAbI UCCef0BaHUS

MpoBoannack oueHKa 3P HEeKTUBHOCTM ABYX aKLmMil (YCNOBHO 0603HaveHbl AKumsa 1u Akuus 2),
NPOBefeHHbIX B KPYMHeNLen anTe4yHol ceTn poccuiickoro fansHero Boctoka, BxoamsLiel B Ton-
20 peiTuHra anteyHbix ceteir P® no utoram 2020 n nepsoi nonoBuHbl 2021 r [XKapos, 2021;
Kpsxes un ap., 2021].

B anpene n mae 2021 B nccnegyemol anTeyHoW ceTn 6Gbinyv NPOBeAEeHbl ABe akuun, B Kaye-
cTBe LA KaxX[oi akumm paccMaTpmBanncb y4aCTHUKN GOHYCHOW NporpaMmbl, COBEPLUMBLINE XOTS
Obl OA4HY MOKYMKY B CeTV B nocnegHue asa mecaua. Beeid LLA, 3a UCKNOUYEHNEM BbleNeHHOW KOH-
TponbHOW rpynnbl K[, 0TNPaBAsnncb CMC C MpeAsioXeHneM OCYLLeCTBUTb MOKYMNKY B ONpefeneH-
HbIlA nepuog, Npu 3Tom B AanbHeliwem OF Hauncnanucb GOHYCbl, KOTOPbIe MOXHO Oblf0 NoOTpa-
TUTb B ABYXHEAENbHbIN Mepuos nocne oKoOHYaHusA akumn. B Tabnuue 1 npeacTtaBnieHbl CPOKM Npo-
BeAEHMSA, a TaKXXe YMC/0 yHaCTHMKOB, chopmmpoBaBlumnx O n KIT ana Kaxgon akuymu.

Tabnuua 1
Table 1
CpoKu npoBeAeHns, pasmep 0CHOBHOI U KOHTPONbHONI rpynn ans AKuuii 1n 2
Dates, size of the main and control groups for Campaign 1and 2

HataHavana  [arta oKoH-  [IHei npoBe- Cymwma 60-

akumm YaHUA akUMn  LeHWsa akuum Pasmep OF Pasmep KI HyCOB, py6
Akums 1 19.04.21 16.05.21 28 20030 3000 50
Akups 2 17.05.21 31.05.21 15 28500 5000 50
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Anroputm o6Lwero noaxoaa K oueHke a(eKTUBHOCTM MapKeTUHIOBOW akuuu npeacTas/ieH
Ha pucyHke 1 Bo-nepBblX, HEO6X0ANMO 06ecneynTb TOXAECTBEHHOCTb nokasatenein KIM n octas-
weicsa OF. Ecnm B KauecTBe OCHOBHOIMO MOKa3aTens BblOpPaHO, HanpuMmep, CpeAaHee 3HayYeHue Bbl-
PYYKM Ha y4yaCTHWUKA 3a aHaM3MpyeMmblil Nepuod, TO A5 OLEHKU 3HAYMMOCTU Pasinuyunii mexay
BPEMEHHbIMW pafaMu eXeAHeBHOW Bblpyyku Ha yenoseka B O n KIT uenecoobpasHo UCMO/b30-
BaTb MapHbIii TecT CTbtogeHTa (p=0,95) [Grubbs, 1969]. Mpu atom KI gomkHa 6bITb chopmmpoBa-
Ha cnyyvaiiHbiM 06pa3om 13 LA, 1oN0NMHUTENIbHO NMPOBOAUTCA NPOBepPKa OLHOPOAHOCTU CHOPMUPO-
BaHHbIX BblOOPOK. BCe K/AMEHTbl CO 3HaYeHUAMYU MOKasaTens, He OTHOCALWErocs K WHTepsany
Xm =+ t(p,/) *o, rge t(p,f) - 3HauyeHue koapmumeHTa CTbIOLEHTa, a - CpefHee KBajpatuye-
CKOe OTKNOoHeHue, yaananucoe n3 O n Kr.

B panbHeillem OUeHUBAETCA LOCTOBEPHOCTb Pa3IMUuUin MeXAY CPefHUMMW 3HAYeHUsMU pas-
HOCTel exefHeBHON Bbipyuykn O n KIT B nepnof 40 NpoBeAeHUS aKuMM U B aKLUOHHbIA Nepuoa.
B cnyuae, ecnun 3Tn pasnnyumna cTaTUCTUYECKU 3HAYMMble, TO AN1F pacyeTa NpuobbIIv UK NOTEPb Op-
raHm3aumm oT NPOBefEHUS aKLuMW YYUTbIBAETCA KaK A0X0f4Has 4acTb (LONOMHUTENbHbIN BasoBbIl
[LOXoA B nepuoj npoBefeHMs akumu), Tak U 3atpaTtHad (3aBUCMT OT pa3mepa OOHYCHbIX BbIMAAT,
L0MW BbINaYeHHbIX 60HYCOB, CTOMMOCTH CMC).

CnyyaiiHblii BbIOGOP
MpoBepka 04HOPOAHOCTH

OLeHKa TOXAECTBEHHOCTUN CPeHMX 3HAYeHUI
BbIPYUKM Ha y4acTHUKa bl 3a nepunog

OcHoBHas rpynna
(ar)

KoHTponbHas rpynna (KI)
4

PasHuLa B cpeaHeqHEBHOW BbIpyUKe Ans KnneHTa OF B neproj [0 akuum
1 BO BPeMs MpoBefeHNs akuum B cpasHeHun ¢ KI

JononHuTenbHble 3a-
TpaTbl B Nepuog npo-
BeeHMs akunn

Puc. 1 OueHKa aththeKTUBHOCTM NPOBEAEHNSI MAPKETUHIOBOI aKLMK
[/19 YHaCTHUKOB NPOrpamMmbl I0S/16HOCTM
Fig. L Evaluation ofthe effectiveness of a marketing campaign
for loyalty program participants

ExxefiHeBHaa BbipyyKa Ha Kaxkgoro yyactHuka O n KIT B nepuof A0 akumMm 1 BO BpeMSA Npo-
BeAleHMd aKuuy onpefenanacb no crefyowmm hopmynam:

Ra =19 D
RKC= =/ (2)

95



SkoHoMuKa. NHdopmaTuka. 2022. T. 49, Ne 1 (92-102)
Economics. Information technologies. 2022. V. 49, No. 1 (92-102)

roe Por n Pr - o6uas Bbipyuka O u KIM Ha KaXablii AeHb nepuofa, Nor M NKr - pa3mep OAHO-
poaHbix O u KT

[Janee, B nepuoj 40 akUMW U BO BPemMs NMPOBEAEHUSA aKLWMW paccuuTbiBasacb pPa3HOCTb exe-
[OHEBHON BbIpy4Ykun ana O n KI:

AR = JiolM- Kkr . (3)
[ns chopmmpoBaHHOro psiga 3HadyeHMidi AR B m-gHEBHbIA Mepuoj A0 MPOBEAEHUA aKuuu
paccunTbiBanocb Aig, cpegHee KBagpaTuyeckoe OTKNOHeHMe (0) U BEPXHAA rpaHuULa LOBepuTeb-

HOro MHTepBasna
AR+ = ARQ@ + t(p,f) x a, 4)

roe t(p,f) - sHayeHue Koaguumernta CtotogeHTa, p = 0,95,/ =1 —1.
[nsa oueHKn 3HauMMocTmn pasnnunii mexxay AR@moakm n AR@akums (pakTUYeCKUMM U CMO-
[AennpoBaHHbIMM) UCMONb30Banca napHblil TecT CTbtogeHTa (p=0,95).

Pe3ynbTaTbl U UX 06CYXAeHUe

[na oueHKN ah(eKTUBHOCTM akuMii 1 1 2 chopMupoBaHHble cry4vailHbiM obpasom KIM n O
OblNM NpPOBepeHbl Ha OAHOPOAHOCTbL MO MOKa3aTento exeAHeBHas Bblpy4YKa; NPOBEAEHHbIA NapHbIii
TecT CTblOAeHTa NOATBEPANN TOX/AECTBEHHOCTb [BYX BbIOOPOK MO 3TOMY nokaszatento (p = 0,74
(>0,05) gna Akuymm 1, p = 0,88 (>0,05) ana Akuum 2).

[Oanee, ona Akuuun 1 B nepuog ¢ 22.02.2021 no 16.05.2021 no dopmynam (1) n (2) 6bi1n
paccumTaHbl Wua M RKr. 3HayeHus AWd goakum n A akups, nonyyeHHble no gopmyne (3), cocTa-
BWAWN, COOTBETCTBEHHO, 0,26py6 12,04 py6 (puc. 2).
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AR po akymn+~P,IN*a “ot—* ARcp, 0 akuuu

Puc.2. OcHoBHble nokasarenn Akummn 1(17.04.2021 - 31.05.2021): ARQ, ARG mpaxuym, AR@akups, AR+
Fig.2. Campaign’s 1main indicators (17.04.2021 - 31.05.2021): AKcp, AR™ mpakym, AR akums, AR+

Kak BngHo, 3HauyeHne Al goakum, Kak 1 0XXuganocb, 6113ko K 0, B TO e Bpems Al akys
CYLECTBEHHO MEHbLUE BEPXHEro 3HauyeHUs [0BEpPUTENIbHOro MHTepBana, KOTOpOe, COriiacHo gop-
myne (4), coctaeuno 12,13 py6, 4TO He NO3BO/INIO TOBOPUTL O CTATUCTUYECKN AOCTOBEPHOM Mpu-
pOCTe BbIPYUYKN YYaCTHUKA aKLUN.

CX0Xune 3Ha4YeHNs nokasaTesiell NONYYUIUCb U NO UTOram OLEeHKN akuuu 2 (puc. 3). Tak, Be-
nmunHa AR poakym 6bina paBHa 0,12 py6, a Al akps - 1,29 py6, UTO TakXe HUXe BEPXHEro
3HaYeHUs N0BEPUTENbLHOIO MHTEpPBana, HaXo0AUBLLErocs Ha ypoBHe 7,40 pyo.
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Puc. 3. OcHoBHble nokasatesm Akumm 2 (17.04.2021 - 31.05.2021): >R®, >R@ makym, > qakumd, >N+
Fig.3. Campaign’s 2 main indicators (17.04.2021 - 31.05.2021): >Rcp, >Ragpmp axum, >Ropaxums, >R+

Takum 06pa3om, NPOBEAEHHbI aHann3 nokasas, YTo, XOTA B Mepuof NPOBeAeHUs akuuin v
Hab6/104anoch NONOXKNUTE/IbHOE M3MEHEHME BbIpyYkn O, 0fHAKO, 3TO M3MEHEHWE He ABNANOCH CTa-
TUCTUYECKN AOCTOBEPHLIM M He Aano BO3MOXHOCTW rOBOPUTb 00 yCMewWHOCT akuwii. Ons fanb-
Hellen OUeHKN OblM pacCMOTPeHbl MOAenu, oTpaxawLue NPUPOCT BbIPYUYKN K COOTBETCTBYHO-
wemMy nokasatento KIM B nepmof nposedeHns akuuun. B Tabnuue 2 npeactaBfieHbl CMOLENNPOBaH-
Hble 3HaYeHns >npaKkys Ans akumm 1 Kak BUAHO M3 Tabnuubl, CTATUCTUYECKM 3HAUMMOE pasfn-
yne B CpaBHEHMM C > goakym Bnepsble Habnoganock npy 9 % npupocTe K CpeaHeAHEBHON Bbl-
pyuke B KI" B nepnog 40 npoBefeHUs akumu.

Tabnuua 2
Table 2

OueHKa CTaTUCTMYECKON AOCTOBEPHOCTH pa3nymii CMOAENIMPOBAHHbIX MOKa3aTe el
X opakums (Npy pasHbIX 3HAYEHUAX NPUMpPoCcTa) U >N oo akym (Akumns 1)
Evaluation of the statistical significance of the differences in the modeled indicators
>Nopakupa (values of growth are different) n XX gpoakum (Campaign 1)

0,
Mokasatenu Y6 NpUpocTa K 7, py6

0 (thakT) 3 5 7 8 9 10
>N\Cp akus,
py6 2,04+210 0,87+0,07 1,45+#0,12 2,03+0,17 2,32+0,20 2,61+0,22 2,90+0,25
p 0,82 0,59 0,29 0,12 0,07 0,04 0,02

(P>0,05)  (P>0,05)  (P>0,05)  (P>0,05)  (P>0,05)  (P<0,05)  (P<0,05)

lMpoBegeHHada oueHKa AKUMW 2 MoOKasana, 4YTO CTaTUCTMYeCKW [OCTOBepHasa pasHuua
Shipakya n >npoakym Habnwganack Npu 13 % nNpupocTe BbIPYUKM K CpefHeAHEBHOM BblpyUke
KT B goakunoHHbIA nepuog (Tab. 3).

B cOOTBETCTBMM C OCHOBHOW CXEMOW WCCNefoBaHUSA, Ha ChneAyloLlieM 3aTane uccnefoBaHuUs
NPOBOAM/ACL OLLeHKa 3KOHOMUYECKOW 3h(eKTUBHOCTM akuuii 1 2, a TakKe pacCMOTPEHHbIX MO-
fenei ¢ pasHbIM MNPUPOCTOM BbIPYYKM MO OTHOweHUO K KI B nepuog npoBefeHUs akuuw.
B Tabnuue 4 npeacTaBeHbl NokasaTtenun, KOTopble UCMONb30BaNnUCh A5 pacyeToB. CpefHWiA ypo-
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BEHb TOProBoi HajbaBky B anTeyHoi cetn coctaenan 30 %, B Akyun 1 npuHano yvactne 10885,
4yTO npesbicno 45 % oT ob6uiero pasmepa LA.
Ta6bnuua 3
Table 3
OueHKa CTaTUCTUYECKON AOCTOBEPHOCTM pa3nyumii CMOAENIMPOBAHHbIX MOKa3aTe el
>R@akud (Mpy pasHbIX 3HaYeHUAX npupocta) U >R@poakym (AKuna 2)
Evaluation of the statistical significance of the differences in the modeled indicators
>Nepakupa (values of growth are different) 1 >Roppoakym (Campaign 2)

% npupocTa K R*. py6

Mokasaten 4 (aier) 5 10 1 1 13 15
)chyag”m 163+t154 0,81+0,10 1,62+0,20 1,78+0,22 1,94+0,25 2,10+0,27 2,42+0,31
0,91 0,46 0,12 0,08 0,06 0,04 0,02
P (P>0,05) (P>0,05) (P>0,05) (P>0,05) (P>0,05) (P<0,05) (P<0,05)
Tabnuua 4
Table 4
MokasaTenn Ans OLEHKWN SKOHOMUYECKON 3(h(PEKTUBHOCTH akumii 1 mn 2
Indicators for assessing the economic efficiency of Campaign 1and 2
Toprosas [Jong BblI- Cron- 3arpartbl
Akuma HaabaBKa, Pasmep  YuacTHIKu nnay. 6o- MOCTb Ha CMC, BoOHycChbl,py6

% LA, yen.  axuumu, yen.

Akups 1 30 23030 10885 89 1 20 030 484 383

HycoB, %  CMC, py6 py6

Ak 2 30 33500 6408 9?2 1 28 500 294 768

B Akuyun 2, NnpoBefeHHON B 60/see CxaTble CPOKM, y4acTBOoBano okono 19 % LIA. Obuime 3a-
Tpatel Ha CMC, npu ctoumocTun 1 py6sb, cocTaBuin, cooTeeTcTBeHHO, 20030 py6 ana Akuum 1 wu
28500 py6 gns Akuuu 2. Beero, no utoram nposefeHnsa Akuum 1, 60HycCbl 6b11Kn BbinaadeHbl 89 %
OT Yuc/fia y4aCTHUKOB, MO nToram nposegeHuns Akuum 2 - 92 %.

[N OUeHKM 3KOHOMWUYECKOW 3((eKTUBHOCTM MOAENel KaxXAoh akuuu Obliv paccumMTaHbl
npegnosaraeMble 3aTpaTbl, C yYeTOM pasmepa 60Hyca, JONU BblMfadyeHHbIX OOHYCOB, CTOMMOCTHU
CMC. Pasmep n3gepxek COOTBETCTBOBaN 06LWMM NOTepAM anTeyHol ceTn npu 0 NpupocTe BbIpyY-
K1, 1 coctasnsan okono 505 Teic. py6 npu nposefeHun Akuuu 1, n 6onee 320 Toic. py6 ang AKuuu
2 (Tab. 5-6). OuyeBMAHO, YTO 3aTpaTbl HA NPOBEAEHNE aKLUN ABNANNCH MOCTOAHHOW BEIMYMHOWN ANS
no6oli paccCMOTpPeHHOM mMogenn. [JOoNONHUTENbHbIA BanoBbIl AOXOA anTeYHOW CeTU paccymnTbiBan-
ca no qopmyne 5. Kak cnegyet u3 1abnuubl 5 npu nposefeHun AKuumn 1 opraHusaumns rnoHecna
yobITKM B pasmepe 240000 py6. B To e Bpems, COrnacHo oueHkKe aPpHeKTUBHOCTU B NOCTPOEHHbIX
MOAeNAX, MWHUMaNbHO Heo6XO4MMbIA NPOLEHT MPUPOCTA BbIPYUKN ANA AOCTVKEHMUSA MOMOXKU-
Te/IbHOTO pe3y/nibTaTa fOMXKeH 6bln cocTaBuTh 14 %.

Kak BngHO 13 Tabnumubl 6, hakTUYecKne NoTepn anTevyHon CeTU Npu NpoBeeHUn AKuumn 2 co-
cTaBmnm 162 703 py6. [Ans nonyyeHUs HEOTPULATENLHOIO 9KOHOMUYECKOro adhekTa HEO6X04MMO
661710 06ecneynTb NPUPOCT BbIPYUYKN HA YPOBHe 21 %.

Ha pucyHke 4 npefctaBneHa rpagmyeckas 3aBUCMMOCTb 4ONONHUTENbHON NpUbbIAN (NoTepb)
opraHusaumm B 3aBMUCUMMOCTM OT NPMPOCTA BbIPYYUKMN B Mepuoj npoBefeHns akumn. Bo3moxKHO, 4To
OCHOBHbIM (DakTOpPOM, MOB/AVABLUMM Ha Yrofl Hak/oHa MpsAMOW, ABnseTcs 60/iee KOPOTKMIA CPOK
nposefeHNss AKUUKM 2 (aBe Hepenn) B cpaBHeHUU ¢ Akuueld 1 (4 Hegenw). BmecTe ¢ TeM AAUTeNb-
Hble CPOKWM NpPOBefeHUs aKLWii TakKe HecyT B cebe JOMONHUTE/IbHbIe PUCKW, CBA3AHHbIE C MOBbI-
LIeHWeM pa3Mepa BblMNavyeHHbIX 60HYCOB, 1, COOTBETCTBEHHO, POCTOM 3aTPaTHOM YacTu.
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Tabnuua 5
Table 5

OueHKa 3KOHOMUYeCKON aPPEeKTUBHOCTU AKLUM 1 Npu (hakTUYeCKOM
M CMOZEeNIPpOBaHHOM NMPUPOCTE BbIPYYKM B NEPUOL NPOBEAEHUSA aKLUN
Evaluation of the economic efficiency Campaign 1with actual and simulated revenue growth
during the promotion period

Mpupoct Jon. Bblpyyka Ha  flon. Bbipyyka  Jlon. Bbipy4ka [Jon. BanosbIi [Jon. npun6binb
BbIPYUKM y4-Ka, cpefiHe- Hay4-Ka, 32 anTeyHoM CeTn,  AOXOA anTeyHol  anTeyHoi ce-
KR", % [HeBHas, pyo nepuog, pyo 3a nepuog, pyo6 cetun, pyo ™, pyo
dakT 2,04 57,24 1 146 464 264 569 -239 844
0 0,00 0,00 0 0 -504 413
5 1,45 40,53 811 893 187 360 -317 053
10 2,90 81,07 1623 786 374 720 -129 693
13 3,76 105,39 2 110 922 487 136 -17 277
14 4,05 113,49 2 273 300 524 608 20 195
15 4,34 121,60 2 435 679 562 080 57 667
20 579 162,14 3247 572 749 440 245 027
Tabnuua 6
Table 6

OueHKa 3KOHOMUYECKON 3PPEKTUBHOCTU AKLUN 2 NPpU (aKTUYECKOM
N CMOZeNIMPOBaHHOM MPUPOCTE BbIPYYKN B MePUOA NPOBEAEHUSA aKLUn
Evaluation of the economic efficiency Campaign 2 with actual and simulated revenue growth
during the promotion period

[NpupocT Jon. Bblpyuka Ha  [lon. Bbipyyka  [lom. Bblpyuka [Jon. Banosbin  [lon. npubbib
BbIPYUKM  Y4-Ka, CpPefHEeAHEeB-  Hayy-Ka, 33 anTeyHol CeTW, [OXOA anTe4yHOM  anTeyHoi ce-

KR, % Has, py6 nepvof, pyé  3a nepuog, py6 cetn, py6 ™, pyo
PakT 1,63 24,41 695 783 160 565 -162 703
0 0,00 0,00 0 0 -323 268
5 0,81 12,12 345 296 79 684 -243 584
10 1,62 24,23 690 591 159 367 -163 901

15 2,42 36,35 1035 887 239 051 -84 217

20 3,23 48,46 1381 182 318 734 -4 534
21 3,39 50,89 1450 241 334 671 11 403
25 4,04 60,58 1726 478 398 418 75 150

3ak/iroyeHune

Takum 06pa3om, Ana OueHKN 3PHEKTUBHOCTM NPOBEAEHHON MapKETUHIOBOW aKLuu B TOPro-
BOW opraHusauuy Heob6Xo4MMO OCYLLeCTBUTL MPOBEPKY OAHOPOAHOCTU CHOPMUPOBaHHbIX KI ©
ocTaBweicsa O, a TakXe TOXAECTBEHHOCTM CPeAHUX 3HAYEHWI LeneBbiX NOoKasaTenein (Hanpumep,
eXeAHEeBHOW BbIpyyYkM Ha kKnveHta) K n OF ¢ mcnonb3oBaHWeM CTaTUCTUYECKUX KPUTEPUEB.
B ganbHeliwem npeanaraetca OLEHWTb AOCTOBEPHOCTb PasNnuuii MeXAy CPefHWMU 3HAYEHUAMM
pasHocTeln exxeaHeBHOM Bbipyukn O n KIM B nepnoa A0 NpoBeAeHNs aKUMKU U B aKLIMOHHbIW nepu-
og. Mocnepyowmii aHann3 npegnonaraet NOCTPOeHUe MoAenein u pacyeT NpubbIIU OT akuuu Ans
(haKTUYECKNUX N CMOAENNPOBaHHbIX LeneBbiX Nokasatenein. Ha npumepe npoBefeHHbIX B KPYMHOM
anTeyHOoN CeTn akuMii MoKas3aHo, YTO NPUPOCT eXeAHEeBHOM Bbipyykn B Ol He ABNAACS CTaTUCTM-
YeCKW [OCTOBEPHbIM, MPX 3TOM ANA LOCTUXEHUSA MONOXKUTENbHOI0 3KOHOMUYECKOro adekTa He-
06xoAnMm 6bl1 NMPUPOCT BbIPYUYKM Ha ypoBHE 14 % And yeTbipexHedeNbHOW akumm n 21 % Aans
LBYXHeeNbHOW. Vicnonb3oBaHMe MpeaoXXeHHOro noAgxoaa npv npeBapuTelsHOM NaaHUpoBaHUK
MapKeTUHIOBbIX aKUWA MO3BOSINT OLEHWUTb BO3MOXHOCTb AOCTMXKEHUS TOYKM 6e3yB6biTOYHOCTU W
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MPUHATL PEeLUeHMe O LenecoobpasHOCTU MPOBeAEHNS, KOPPEKTUPOBKW ANUTENbHOCTU W LieNeBoi
ayaMToOpUN akumu.

600 MoTepu/Mpubbine,
TbiC. py6

-600
Akuna 1 AKunA2

Puc. 4. 3aBUCMMOCTb LOMONHUTENbHbIX NOTEPL/MPUObLINM aNTEYHOR CETW OT BO3MOXKHOIO NpupocTa
BbIPYYKW NP NpoBefeHUn AKUMin 1un 2
Fig. 4. Dependence of additional losses/profits ofthe pharmacy chain on the possible increase in revenue
during promotions land 2
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